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Michael Ray’s
“Everyday Hero” & 

“Creativity in Business”

… & this transformational 
path also parallels Joseph 

Campbell’s mythical process in
“The Hero with a Thousand Faces.”

finding the creative core 
to resolve I2C challenges
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… with a competitive advantage by having done deals at each 
of the 4 sides of the business development negotiation table
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WHY

Precision Care
for Patients

getting the patient the right drug at the right dose at the right time  

based on the patient’s unique genetic makeup  
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… where “the whole is greater than the sum of its parts”  - Aristotle

Synergistic value creation …

Shareholders
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*See the ‘Operating 
System’ section
for more detailsvia Z o o m Visioning &   

Bio•Biz ‘ICE’ Leadership*
to address profitable 
growth challenges
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corporate growth & 
creating shareholder value
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Commercializing   o mic tools 

to enable tomorrow's treatments
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